Chapter 1

Overview of Mexican Insurance

By

Tapen Sinha 
A Short History of Insurance in Mexico

Insurance in Mexico existed in some form or the other, long before the Spanish landed in Mexico. Modern insurance came with the Spaniards. They named their new territory in the Americas – the New Spain (Nueva España). The first ordinance promulgated by Spain that contained insurance codes came into effect on 24 June, 1604. The original codes were for commerce. But, it was amplified in 1724 called the Bilbao Ordinance that contained the actual insurance clause. Thus, the Spanish codes become the fundamental driving force for insurance in Mexico. Given that ocean trade was the lifeblood of Mexican tie with Spain, marine insurance become the natural choice of setting up insurance companies in Mexico. The first Mexican insurance company called New Spain Marine Insurance Company (Compañía de Seguros Marítimos de Nueva España) was founded in Veracruz, Mexico in 1789. An English insurance company named Watson Phillips underwrote business simultaneously in London, Buenos Aires and Mexico City. The company also became the representative of Lloyds in Mexico.

Spanish regulation dominated Mexican insurance (along with other parts of Latin America) until the end of Spanish rule in 1820. This rule was used until 1854, well after Mexico became independent.

On May 16, 1854, the first Mexican Commercial Codes were promulgated (called Código de Comercio de México). It became known as the Codes of Lares after the minister Toedosio Lares who was instrumental behind the changes. The codes established that surface can be insured in the same way as marine transport. It also prohibited insurance for more than 80% of the value of the craft. It also explicitly mentioned the provision of “war exclusion” and the concept of “fair value”.

As a result of these regulatory changes, a number of mutual and stock insurance companies cropped up in Mexico. La Previsora, established in 1865, introduced a number of innovations such as offering quality fire extinguishing equipments to the companies that bought fire insurance from them. La Bienhechora, also established in 1865, started out as a mutual life insurance company. It invested the premium collected in Imperial Government bonds, bonds of railroad companies and other “safe” assets. The mortality table used by these companies was not the same as they did in Canada or the United States. They had to be adjusted for higher mortality rates.

After the defeat of the Empire of Maximilian, insurance regulation underwent changes. Most of these changes were to make buying and selling easier in different lines of business such as annuities, fire and life. The first true Mexican Insurance Law was promulgated during the regime of Porfirio Diaz in December of 1892. It became known as the Law of the Stamps (Ley del Timbre) because all the documents had to be written on government issued paper which contained stamp duties. With this regulatory change, the first epoch of Mexican insurance of “no government intervention” ended. The Finance Ministry (Secretaria de Hacienda) took charge of regulating insurance companies. 

Among other things, it asked the insurance companies to (1) report to the Hacienda every six months detailing all pricing, (2) publish an annual report detailing reserves of the company and (3) make all the documents available at any moment to an inspector from the Hacienda. The Hacienda also retained the right to suspend the operation of an insurance company on the basis of solvency. One consequence of this change is that aggregate data on insurance business became available by the end of the Nineteenth Century.

A second set of insurance laws were passed in May of 1910. This was a major overhaul of laws. First, it created a Department of Insurance within the Hacienda. It also put forth stricter guidelines for operation as follows.

1.
It specifically required a corporate or a mutual structure for any insurance company in operation in Mexico. 

2.
It prohibited any operation by any insurance company without prior approval of the Hacienda. 

3.
It asked the insurance companies to calculate mathematical reserves using specific interest rates (such as three percent).

4.
It restricted how much can be invested in foreign countries (for example, no more than a third of the reserves in foreign currency).

5.
It established a minimum capital requirement for stock life insurance companies (no less than 500,000 pesos).

In May of 1926, the Federal Government passed the General Law of Insurance Societies (Ley General de Sociedades de Seguros). For the first time, the law governing foreign companies operating in Mexico became different from purely domestic companies (for example, the capital requirement for foreign companies was double that of the domestic companies). During this era, the Federal Government undertook major changes in the operation of banks in Mexico establishing a central bank (Banco de Mexico).

A defining moment came in 1935 which has become known as the “Mexicanazation” of insurance industry. President Lazaro Cardenas promulgated two sets of laws governing insurance General Law of Insurance Institutions and Law of Insurance Contracts (Ley General de Instituciones de Seguros and Ley del Contrato de Seguros) on August 25, 1935. 

The first set of laws has the following important elements. (1) It explicitly prohibited any insurance activity by any company which did not have a mutual company or stock company charter. This strengthened the corresponding law of 1910. (2) The power and discretion of the Hacienda for authorizing or denying any insurance company to operate is greatly enhanced. (3) Technical and accounting requirements were to be strictly enforced among the insurance companies. (4) Premiums and any administrative matter is subject to authorization by the Hacienda. (5) Investment of capital and reserves to be subject to strict regulation. Violation was subject to administrative sanctions and legal action. (6) Any suspected action could be subject to inspection by the Hacienda without prior approval. (7) Technical reserves to be frozen and non-returnable. (8) All investment must be made in approved national assets. No investment in foreign country would be allowed by any company. Profits could not be repatriated to any foreign country.

This last condition irked the foreign companies operating in Mexico to no end. Out of the 66 insurance companies operating in Mexico in 1935, 52 were foreign owned (of which 27 were British). They threatened to leave Mexico en masse unless the last set of requirements of prohibition of investment in foreign assets and prohibition of repatriation of profits were removed. Mexican government refused to budge. 

As a result, all foreign companies departed from Mexico. Mexicanization of insurance was followed by outright nationalization of other industries that the government of Mexico considered to be of strategic importance. In the insurance industry, the large companies were nationalized but small companies were allowed to operate privately as long as they had Mexican ownership. Nationalization of oil industry followed. To do that, President Cardenas modified the Mexican Constitution. In the process, foreign oil companies received very little compensation. This nationalization came full circle in 2013. There are moves to try to amend the Constitution to reverse some parts of the law to make foreign investment legal in the oil industry.
For the insurance industry, North American Free Trade Agreement (NAFTA) pried open the foreign investment clause (see below). Under NAFTA, the governments of the United States and Canada insisted that the agreement contain a clause that any expropriation of any foreign company comes with an ironclad guarantee of the Mexican government for fair compensation.

Regulatory body of Mexican insurance has undergone a number of changes. Since 1910, the Department of Insurance was strictly a part of the Hacienda. Regulatory issues were dealt with in that body under the Hacienda. A separate (although not independent) body was formed in 1946. This was called the National Commission of Insurance (Comisión Nacional de Seguros). However, in 1970, insurance and banking businesses were lumped together to be supervised by a new body called National Commission of Banking and Insurance (Comisión Nacional Bancaria y de Seguros). Twenty years later, in 1990, the Commission was split again. This time, banking got its own regulatory body, National Commission of Banking (Comisión Nacional Bancaria). On the other hand, insurance business got lumped with bonding business to form the National Commission of Insurance and Bonding (Comisión Nacional de Seguros y Fianzas). It is important to note that the Commission sets regulation internally, but it stays under the direct control of the Hacienda. 
Number of companies over time

The number of insurance companies in Mexico has fluctuated tremendously. After the departure of the foreign companies in 1935, national companies grew steadily. In 1958, the number peaked at 71 companies. The number of companies would not be that high again until the Twenty First Century. Between 1955 and 1965, the economy grew rapidly. But, insurance business did not grow as rapidly. The number of insurance companies operating within the national boundary also fell as a result.

The situation steadies after 1965. The number of insurance companies did not rise or fall until 1982. As with many other economic and financial events, 1982 was the turning point for insurance companies. To stem the looming macroeconomic crisis, the President of Mexico Jose Lopez Portillo nationalized all the banks. The move was to ensure low real interest loans for the government. Of course, the other side of the coin was the interest paid to the account holders. They ended up with very large negative real interest rates. Thus, the banking customers effectively ended up funding government’s macroeconomic mismanagement. Moreover, Mexico also suspended all foreign currency transactions. Any Mexican holding US dollar account was forced to convert that in pesos at a fixed (and therefore below market) rate. The insurance companies did not quite suffer the same fate as the banks. They were not nationalized. But, they were suspended to engage in reinsurance in foreign currency. This amounted to death sentence for many insurance companies. In addition, the economic downturn did not help. The result was a precipitous drop in the number of insurance companies operating in Mexico. A third of the insurance companies went out of business. 

Only after 1990, when financial services as a whole were regulated, allowing the banks and insurance companies to form financial groups, the situation changed. The number of insurance climbed rapidly over three years back to the level of 1958. Of course, over the course of 50 years, the economy has grown tremendously. The population size doubled. Thus, each company in the new century is, on the average, twice as big as they were in the 1950s. The number of companies went from a historic low of 41 in 1991 to 104 in 2012. The concentration of the industry fell. Still, the top five companies today account for more than half the insurance business in Mexico.
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Figure 1: No. of insurance companies in Mexico (1955- 2012)

Market Composition

Market composition has also changed substantially since the end of the Second World War. In 1946, the largest market segment was taken up by life insurance at 45%. The second largest item was auto insurance with around 11% of the market. The catchall “others” occupied virtually all the rest with accidents accounting for 0.5%.

The situation changed slowly over the next four decades. In 1982, the market share for auto insurance touched the peak at 32.5%. Thus, auto insurance represented almost a third of the market. With the economic crisis of 1982, this started to change. By 1987, the market share for auto insurance has touched its nadir at 18.5%. The market share for life insurance kept going up. By 2011, the market share for life insurance has become 42%. Meanwhile, accident insurance has kept up its long march. In 1946, starting at 0.5%, it ended up with almost 15% of the market share by 2011.
Of course, the story would be incomplete without the mention of private pension and Health Insurances. Since the privatization of pension in Mexico in 1997, the market share for pension has exploded, nevertheless the Institution IMSS has reduced this share. By 2007, it has already accounted for 3.4% of the market. Pension companies has have to be mono-liners or specialized one, according with the Mexican law, the insurance companies authorized to operate Life insurances for two years has the permission to operate pensions insurances, after that period they has to split into a new one specialized in Pensions. Unfortunately this line of business stops its trend because the Institute of Social Security (IMSS) has financial problems and its policy change in order to protect itself. 
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Figure 2: Market composition 1946- 2012
Until 2000 there were certain companies dedicated to the “health administration”, it means, a company sell a “policy” the promise to pay future cover events within a contract, through a premium, of course is evidently those operations were an active operation of insurance, which is forbidden in the Mexican law because only authorized companies can sell policies, that is why all “health administration” companies has to become into assurance company.
At the beginning, not only the “health administration” companies were operating health insurance, but authorized companies too, with the same two year periods to split as the Pensions Insurances companies.  

Premium Growth

We know from the experience of other countries around the world that the demand for insurance tends to increase with rising income level. Mexico is no exception. However, the premium to GDP ratio (commonly called the insurance density) has not shown a monotonic rise in Mexico (in many other developing countries it has). Figure 3 plots the premium to GDP ratio for Mexico over the period of 1946 and 2007. 

In 1946, the ratio stood at 0.79%. It rose to 1.25% in 1956. Then, unlike most other countries around the world, as GDP grew (rapidly), this ratio fell. It fell until 1973 when it stood at 0.93% of the GDP. It peaked again at 1.45% in 1994. But the crisis of 1994-95, led to another fall of this ratio. 

The final rescue came with the privatization of pension in Mexico. Even with that, the premium to GDP ratio stayed short of the 2% mark into the new century. However, most new insurance companies entering the market in the late 2000s in Mexico believe that the situation will change over the next decade. Insurance business will boom during the next decade and naturally they want to be a part of the boom. 
In 2001, the world suffered the effects of the September 11 event (US world trade center’s attack), making real changes into the insurance structure, especially in Non-Life, the Great Recession of 2008 in the US affected the Mexican economy. As a consequence, the growth of the insurance market in Mexico also stalled. 
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Figure 3: Growth rate of premium as a percentage of GDP (1946-2012)

In figure 4, we have plotted the year to year growth rate of life insurance premium against the year to year growth rate of accident premium to contrast these two items. There are several interesting features of this graph. 

First, for both of these items, the growth rate is far from constant. In both cases, the entire period can be naturally divided into three sub-periods. During the first sub-period of 1946-1955, both item show big variability in growth. During the following twenty seven years, 1955-1982, the variability reduced quite substantially. After that, the variability increased once more. This story is consistent with the general macroeconomic fortune of the country. 
Second, the variability of life and accident insurance are both pro-cyclical. Both rise and fall macroeconomic conditions. In other words, people tend to buy more of both during good times and tend to buy less of both in bad. 

Third, the variability of accident insurance is far more pronounced that of life insurance. Given that life insurance occupies a much bigger market share than accident insurance, this phenomenon is not surprising.
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Figure 4: Life/accident premium growth rate (1946-2012)

In figure 5, we plot the growth rate of non-life insurance premiums without auto insurance against the growth rate of auto insurance over the period of 1946-2012. The results can be summarized as follows.

First, the entire period can be divided up into two distinct sub-periods. The variability in the growth rate of premiums of these two items was much lower before 1982. The fluctuation amplified after 1982 for both. We observe a bigger variability since 1982.

Second, they are both pro-cyclical (similar to figure 4). But auto insurance premiums show a somewhat greater variation than the non-life insurance premiums without auto insurance.
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Figure 5: Nonlife, auto premium growth rates (1946-2012)

To study the overall trends in the insurance market against the general economic trends, we look at GDP growth and the growth in the demand for insurance in two different ways. In figure 6, we plot the GDP growth rate and the growth rate in premiums against time. Between 1946 and 1982, the GDP growth rate in Mexico averaged over 5% in real terms. After the 1982 economic crisis, the growth rate of GDP has become much more volatile, in general lower, and dipping below zero in three occasions. 

Each foray into the negative territory of the real GDP growth is associated with an economic crisis: 1983, 1986, 1995, and again in 2008. With the exception of the 2008 decline (which was induced by the US market, they were not simple economic recessions. They were full-fledged economic crises. In each case, many fundamental structures of the economic system were shaken to their roots. Banking system collapsed. Inflation skyrocketed. Unemployment soared. In the 2008 recession, economic growth plummeted but there was no collapse of the financial institutions. There was no double digit inflation either.
The growth in premium mirrored the above movement of the real GDP growth. We can easily identify two distinct periods: one before 1982, with lower variability and one after 1982, with much higher variability. One other clear conclusion can be drawn. The variability of real GDP growth is much lower than the variability of premium growth over the period of 1946-2012.

To see the relationship between real GDP growth and the growth in insurance premium, we posit a scatterplot in Figure 7. There is a clear positive relationship between these two items. This confirms the general trend around the world. Insurance premium and economic development (as measured by GDP) are positively related. However, such a bivariate relation should not be taken at its face value. We need to study other factors that might contribute to this positive relation. In other words, a simple positive association between these two variables do not settle the issue of cause and effect between these two variables, much less any contribution by some other third factor.
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Figure 6: GDP growth rate versus premium growth rate (1946-2012)
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Figure 7: GDP growth against premium growth in the insurance sector
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Figure 8: Investment composition of assets of insurance industry


Turmoil in Mexico has had a pronounced effect on the investment pattern. From the middle of 1950s to late 1970s, Mexican insurance companies were lending at least twenty percent of their assets. With the devastating inflation that followed, this lending shrank into a trickle. Under the circumstances, the Mexican insurance companies did what they could: they invested heavily in government bonds (see, Figure 8). This did not insulate them from the ravages of inflation. In the 1980s and in the 1990s, the real rates of interest paid by the government bonds were negative at times. Regulatory restrictions meant that Mexican insurance companies were not allowed to invest using “prudent man’s rule”. 
Development of insurance sector since the introduction of NAFTA
Two separate but equally important developments took place in the insurance sector in the 1990s. First was the domestic deregulation of financial institutions in Mexico. Second was the implementation of the North American Free Trade Agreement (NAFTA).

In Mexico, commercial banks were nationalized in 1982 under the presidential administration of Jose Lopez Portillo. All foreign banks ceased operation (with the exception of Citibank). Under the administration of Miguel de la Madrid (1982-1988), so-called non-bank functions of banks were allowed to be performed by private sector institutions. In 1991-92, all the banks were re-privatized. The Mexican Government sold off the last of its large insurance company Aseguradora Hidalgo to MetLife in 2002 for 962 million US dollars.
One peculiar aspect of this privatization was that more than half of the banks were bought by stock-broking firms. During 1992-94, 24 foreign banks were allowed back in to operate in Mexico. The 1991-92 privatizations of the Carlos Salinas administration (1988-94) can be seen as the culmination of a series of reforms in the financial services industry that began in 1987. 
For the insurance industry in Mexico, on January 3, 1990, the Comisión Nacional de Seguros y Fianzas (CNSF), was formed to regulate insurance companies. It remained part of the Secretaría de Hacienda y Crédito Público (SHCP), the Mexican Ministry of Finance.

Before this date, insurance companies and banks were regulated by the same body, called the Comisión Nacional Bancaria  y de Seguros (CNBS). Naturally, this split led to a separate sister organization for regulating banks (and stock broking) called the Comisión Nacional Bancaria  y Valores (CNBV).

With the creation of the new regulatory body, CNSF, came a new set of laws regulating insurance companies. These laws abolished uniform non-life insurance premiums. Any changes in premium structure would be notified to the CNSF, which would have 30 days to respond. If no response were obtained, the company would be free to apply the new premium in the market. Before this change, to make any change in personnel or even to give extra-official holidays to the employees, the insurance agencies had to have pre-clearance from the SHCP. New laws were also promulgated for capital guarantee and solvency requirements of insurance companies.

In Mexico, the insurance industry was governed by the Ley General de Instituciones y Sociedades Mutualistas de Seguros (LGISMS).  The LGISMS was originally promulgated in 1935. In 2003, Mexican Congress undertook a major overhaul of the LGISMS. A decade of overhauling the laws, Mexican Congress passed the new Ley de Instituciones de Seguros y de Fianzas (LISF) in April 2013. This is the first comprehensive reform of the insurance law in Mexico. The implementation of the law is to be instituted by the insurance companies within 730 days. Thus, the new law will come into effect by April 2015. 
Foreign participation in Mexican banking has increased dramatically between 1998 and 2000 and even more in 2000-2012. Bank assets under foreign control increased from around 50 per cent to over 75 per cent. 
Table 1 shows how the insurance companies have evolved in various forms over the 1990s. The government started to prepare grounds for getting out of insurance business. It sold one insurance company in the early 1990s. The other big insurance company stayed government owned for political reasons for longer period.

In 1990, the Mexican financial sector went through the most dramatic changes in a century.  Foreign investment was not only permitted but welcome. In June 1990, the government passed La Ley de Grupos Financieros that permitted the establishment of universal banks. This allowed cross-ownership of banks, insurance companies and security firms. The government stipulated a maximum total foreign participation of 30 per cent of equity capital. Ownership of shares by a single foreign individual was limited to 10 per cent. Institutional investors of foreign origin had a limit of 15 per cent.  Until 1990-1, foreign companies were effectively prohibited from ownership of banks in Mexico (the only exception was granted to Citibank).

Under the National Development Plan of 2012-2018 (Plan Nacional de Desarrollo 2012-2018), the Federal Government is focused into the industries development.
The other remarkable aspect of Table 1 is the rapid growth of affiliates (affiliated with foreign owned companies). Approximately forty percent of all insurance companies have affiliate status by 2007. Formation of affiliates is a clear consequence of the NAFTA (see below).

Table 1

Number of Companies or Groups in the Insurance Sector in Mexico

1990-2011
	 
	1990
	1991
	1992
	1993
	1994
	1995
	1996
	1997
	1998
	1999
	2000
	2001
	2002
	2003
	2004
	2005
	2006
	2007
	2008
	2009
	2010
	2011

	National
	3
	3
	3
	2
	2
	2
	2
	2
	2
	2
	2
	2
	1
	1
	1
	1
	1
	1
	1
	1
	1
	1

	Private
	36
	36
	36
	38
	41
	49
	54
	62
	60
	60
	62
	64
	70
	80
	83
	82
	85
	86
	94
	94
	92
	98

	Mutual
	2
	2
	2
	2
	3
	3
	3
	3
	3
	3
	3
	3
	1
	1
	1
	1
	1
	1
	1
	1
	1
	1

	Reinsurers
	2
	2
	2
	2
	2
	2
	2
	3
	3
	3
	3
	3
	3
	3
	2
	2
	2
	2
	2
	2
	2
	2

	Total
	43
	43
	44
	44
	48
	56
	61
	70
	68
	68
	70
	72
	75
	85
	87
	86
	89
	90
	98
	98
	96
	102

	Affiliates
	0
	0
	0
	0
	1
	13
	18
	23
	26
	28
	29
	31
	36
	35
	38
	39
	44
	46
	51
	49
	51
	50

	Groups
	0
	7
	10
	10
	13
	14
	13
	17
	18
	18
	16
	15
	15
	14
	13
	13
	13
	14
	15
	15
	14
	16


Affiliates affiliated with foreign owned companies. Groups are part of financial groups. Source: CNSF.

The affiliation with foreign insurance companies has not stopped at forming affiliates only. A range of them have become fully owned subsidiaries (see Table 2). Increase in the number of subsidiaries with foreign capital is a direct function of the North American Free Trade Agreement (see Table 3).

Table 2

Number of companies in each sector, Mexico 2011
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Source: CNSF. 
See appendix 1
Influence of NAFTA

When Mexico came to the negotiating table for NAFTA (North American Free Trade Agreement), it wanted to add financial services at a later date.  NAFTA negotiations created a separate chapter (Chapter 14).  Most trade agreements manage a “positive list”. That means only the items in the list form the basis of the items that are subject to free trade. Anything else is outside the bounds of the agreement. Any expansion of the list due to future developments has to be renegotiated. NAFTA negotiations, on the other hand, created a negative list (Annex VII).  The parties could operate in any area not specified in that list. 

In addition, the negative list excluded only a few items. The Mexican approach to NAFTA was to maintain restrictions during a transition period of 1994-1999. On the Mexican side, liberalization of financial services was “locked in”. For example, it would be extremely difficult to re-nationalize banks in the future without paying huge compensation. This was not the case when Mexico nationalized the oil industry in the 1930s or banking industry in the 1980s.

The NAFTA Financial Services Chapter is an historic document because it marks the first event in history where two developed countries with stable financial systems have linked themselves to a developing country with a history of financial instability. By including financial services in NAFTA, the United States and Canada have cast an implicit vote of confidence in the success and durability of the Mexican financial reform process. With the December 1994 devaluation of the Mexican peso and the ensuing financial crisis in Mexico, the durability of NAFTA was severely tested. Most observers agree that without NAFTA it would have been extremely difficult to put together the "rescue package" (Exchange Stabilization Fund) that was put in place swiftly.

In the list of reservations, Mexico put in progressively liberalizing set of restrictions for the insurance industry. Before the trade agreement, it was not possible for foreign insurance companies to own any part of Mexican insurance business. The first step in NAFTA for the industry was to open 30% of any company to foreign ownership (but only for Canada and the United States). The restriction was completely lifted starting in January 2007 (see Table 3). 

Companies from the NAFTA region can own 100 per cent of an insurance company in Mexico. During 2000-2007, 53 foreign companies purchased new creation or formed alliances with, Mexican insurance companies. This was further liberalized for companies coming from the European Union. Mexico signed another NAFTA-scheme treaty with the European Union. 

Table 3: Ownership Requirement under the NAFTA

	Date
	Minimum % Mexican Stocks

	January 1, 1994
	70%

	January 1, 1995
	65%

	January 1, 1996
	60%

	January 1, 1997
	55%

	January 1, 1998
	49%

	January 1, 1999
	25%

	January 1, 2000
	0% and so on


Source: North American Free Trade Agreement, Official Document, 1992 and subsequent revisions

Table 4: Composition of Insurance Business in Mexico

	Year
	1990
	1995
	2000
	2005
	2010
	2011

	Life/Pension
	36%
	34%
	55%
	38%
	47%
	45%

	Accident/Health
	7%
	9%
	9%
	15%
	15%
	15%

	Non-life
	57%
	57%
	36%
	47%
	38%
	40%


Source: Association of Mexican Insurers Yearbook (various years), CNSF
Another way of seeing the change is to see how the composition of insurance business in Mexico has changed.  Table 4 shows that non-life insurance was the most important component of insurance business in Mexico in 1990, fall in the next five year-lapse. The main non-life insurance business in Mexico was (and still is) auto insurance. The picture did not change much by 1995. However, between 1995 and 2000, there has been a tremendous growth in life/pension business in Mexico, but as has been mentioned, after 2002 pension business dropped rapidly only to rise slowly after that.
The Mexican Market Today
The total size of the Mexican insurance market was calculated at USD24 billion at the end of 2012. Over a period of thirty years, the market has grown six-fold. The life and health segments represented 56 per cent and the property and casualty 44 per cent of the market. The market is growing at an average of 5-10 per cent per year for the past decade. By the end of 2012 there were a total of 103 insurance companies.

Some of the largest insurance companies are part of Mexico's six major financial groups that also offer regular commercial banking services and currency exchange services. The financial groups that own insurance firms are Grupo Financiero Santander, Grupo Financiero Banorte, Grupo Financiero BBV, Grupo Financiero Citibank-Banamex, Grupo Financiero Interacciones, and Grupo Financiero Scotiabank among others.

In Mexico, only 20 million (of its 112 million people) have some type of insurance policy. Mexico today has 30 million vehicles (taxis, private cars and trucks, urban passenger buses and inter-urban buses, accordingly to INEGI – National Institute of Statistics and Geography-) and only 65 per cent have some type of insurance protection.

Mexico has over 220,000 manufacturing and services firms (micro, small, mid-sized and large), including hotels and restaurants, and only 40 per cent have some type of insurance protection. At least 72 per cent of the end users are located in the States of Nuevo Leon, Puebla, Guerrero, Veracruz, Jalisco, Tamaulipas, State of Mexico, Quintana Roo, Mexico City, Queretaro, San Luis Potosi, Sonora, and Sinaloa.

The four largest takeovers by foreign firms in the insurance industry (two out of the three have large banking and stock broking operations as well) during 2000-2012 were: (1) Citibank’s takeover of Banamex (Banamex has important insurance and pension functions); (2) ING’s takeover of Seguros Comercial America and takeover again of AXA in Life business; and (3) MetLife’s purchase of Aseguradora Hidalgo (Ahisa) – the government owned insurance company. In the middle of 2002 the federal government auctioned off Ahisa for slightly less than USD1 billion. Finally, in 2012, Grupo SURA of Peru has bought several pension funds in Mexico and thus becoming the third largest pension fund in Mexico (in terms of managed assets). 
Ahisa had a monopoly for federal employees, government vehicles, government buildings, museums, power plants operated by the Federal Electricity Commission (Comision Federal de Electricidad), six refineries and five petrochemical plants owned by the government oil company (Petroleos Mexicanos or PEMEX). 
The Plan of the Book

Chapter 2 gives an overview of major demographic developments in Mexico. Chapter 3 deals with life insurance in Mexico. Chapter 4 presents a picture of non-life insurance. Chapter 5 provides an overview of the rapidly growing recently privatized pension market. Chapter 6 discusses regulation of insurance in Mexico. Chapter 7 deals with the reinsurance. Chapter 8 studies the interplay between domestic and international insurance regulation, specifically dealing with the North American Free Trade Agreement and the World Trade Organization in the context of insurance services.
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HDI Seguros, S.A. de C.V

HSBC pensiones S.A

HSBC Seguros, S.A. de C.V., Grupo Financiero HSBC

HSBC Vida S.A. de C.V.

A.N.A. Compañía de Seguros, S.A. de C.V.

Atradius Seguros de Crédito, S.A.

AXA Seguros, S.A. de C.V.

Cardif México Seguros de Vida, S.A de C.V

Cardif México Seguros Generales, S.A de C.V

CESCE México, S.A. de C.V.

Chartis Seguros México, S.A. de C.V.

Coface Seguro de Crédito México S.a. de C.V

Dentegra Seguros Dentales S.A.

Hir Compañía de Seguros, S.A. de C.V.

ING Pensiones, S. A. de C. V.

Insignia Life, S.A. de C.V.

Operations 

Fidelity National Title de México, S.A. de C.V.

First American Title Insurance de México, S.A. de C.V.

Genworth Seguros Daños, S.A. de C.V.

Genworth Seguros de Crédito a la Vivienda, S.A. de C.V.

Genworth Seguros de Vida, S.A. de C.V

Grupo Mexicano de Seguros S.A. de C.V.

Grupo Nacional Provincial, S. A.B.

Insurers Companies  & Mutual Societies - 2011

Deco Seguros, S. A. de C. V.

El Aguila, Cía. de Seguros, S. A. de C. V.

Euler Seguros México, S.A.

FM Global de México, S.A. de C.V.

General de Salud, Cía. de Seguros, S. A.

General de Seguros, S.A.B

Assurant Daños México, S.A.

Assurant Vida México, S.A.

Aseguradora Interacciones, S. A.,"Grupo Financiero Interacciones"

AXA Salud, S.A de C.V.

Bupa México, Compañía de Seguros, S.A de C.V.

Chubb de México, Cía. de Seguros, S. A. de C. V.

AIG United Guaranty México, S.A.

Alico México Compañìa de Seguros de Vida, S.A. de C.V.

Allianz México, S. A., Cía. de Seguros

Aseguradora Patrimonial Daños, S.A.

Aseguradora Patrimonial Vida, S.A.

HDI-Gerling de México Seguros, S.A.

Institution's Name 

State Owned Institutions

Agroasemex, S. A.

Private Institutions 

ABA | Seguros, S. A.,"Abaco Grupo Financiero"

ACE Seguros, S. A.
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MBIA México, S.A. de C.V

Profuturo GNP pensiones, S.A. de C.V.



Reinsurance Companies



QBE del Istmo México, Cía de Reaseguros, S.A. de C.V.

Reaseguradora Patria, S. A.

Zurich Vida, Cía. de Seguros, S. A.

Zurich, Cía. de Seguros, S. A.



Mutualist Societies



Torreón, Soc. Mut. de Seguros

Servicios Integrales de Salud Nova, S. A. de C. V.

Skandia Vida, S. A. de C. V.

Sompo Japan Insurance de México, S. A. de C. V.

Stewart Title Guaranty de México, S. A. de C. V.

Tokio Marine, Cía. de Seguros, S. A. de C. V.

Vitamédica, S. A. de C. V.

SPT, Sociedad Mutualista de Seguros

Seguro de Crédito a la Vivienda SHF, S.A. de C.V.

Seguros El Potosí, S. A.

Seguros Inbursa, S. A.,"Grupo Financiero Inbursa"

Seguros Monterrey New York Life, S. A. de C.V.

Seguros Multiva, S.A. de C.V., Grupo Financiero Multiva

Seguros Santander, S. A., "Grupo Financiero Santander Serfin"

Seguros Priza, S.A. de C.V. 

Seguros BBVA Bancomer, S. A. de C. V., "Grupo Financiero BBVA Bancomer"

Seguros Banorte Generali, S. A. de C. V., "Grupo Financiero Banorte"

Seguros Centauro, Salud Especializada, S. A. de C. V.

XI Insurance México, S.A. de C.V.

Salud Inbursa, S. A.

1

Seguros Afirme, S. A. de C. V.,"Afirme Grupo Financiero"

Seguros Argos, S. A.

Seguros Atlas, S. A.

Seguros Azteca, S. A.

Seguros Banamex, S. A. de C. V., "Grupo Financiero Banamex"

SaludCoop México S.A. de C.V.

Seguros Azteca Daños, S. A.

Principal Pensiones, S. A. de C. V.

Protección Agropecuaria, Cía. de Seguros, S. A.

Quálitas, Cía. de Seguros, S. A. de C. V.

Royal & SunAlliance Pensiones (México) S.A. de C.V.

Royal & SunAlliance Seguros (México) S.A. de C.V.

Prudential Seguros México, S.A

QBE de México Compañía de Seguros, S.A. de C.V.

Pensiones Inbursa, S. A., "Grupo Financiero Inbursa"

Plan Seguro, S. A. de C. V., Cía. de Seguros

Preventis, S. A. de C. V., "Grupo Financiero BBVA Bancomer"

Principal México, Cía. de Seguros, S. A. de C. V.

Primero Seguros, S.A. de C.V. 

Prevem Seguros S.A. de C.V.

Primero Seguros Vida, S.A. de C.V. 

Mapfre Tepeyac, S. A.

Médica Integral GNP, S. A. de C. V.

Metlife México, S.A.

Metlife Pensiones México, S.A.

Metropolitana, Cía. de Seguros, S. A.

Mapfre Seguros de Crédito, S. A.

Patrimonial Inbursa, S. A.

Pensiones BBVA Bancomer, S. A. de C. V., "Grupo Financiero BBVA Bancomer"

Pensiones Banamex, S. A. de C.V., "Grupo Financiero Banamex"

Pensiones Banorte Generali, S. A. de C. V.,"Grupo Financiero Banorte"


