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SOCIETY OF ACTUARIES
Antitrust Compliance Guidelines

Active participation in the Society of Actuaries is an important aspect of membership.  While the positive contributions of p rofessional societies and associations are 
well -recognized and encouraged, association activities are vulnerable to close antitrust scrutiny.  By their very nature, associ ations bring together industry competitors 
and other market participants.  

The United States antitrust laws aim to protect consumers by preserving the free economy and prohibiting anti -competitive busine ss practices; they promote 
competition.  There are both state and federal antitrust laws, although state antitrust laws closely follow federal law.  The Sherman Act, is the primary U.S. antitrust law 
pertaining to association activities.   The Sherman Act prohibits every contract, combination or conspiracy that places an un reasonable restraint on trade.  There are, 
however, some activities that are illegal under all circumstances, such as price fixing, market allocation and collusive bidd ing.  

There is no safe harbor under the antitrust law for professional association activities.  Therefore, association meeting part icipants should refrain from discussing any 
activity that could potentially be construed as having an anti -competitive effect. Discussions relating to product or service pr icing, market allocations, membership 
restrictions, product standardization or other conditions on trade could arguably be perceived as a restraint on trade and ma y expose the SOA and its members to 
antitrust enforcement procedures.

While participating in all SOA in person meetings, webinars, teleconferences or side discussions, you should avoid discussing competitively sensitive information with 
competitors and follow these guidelines:

– Do not discuss prices for services or products or anything else that might affect prices
– Do not discuss what you or other entities plan to do in a particular geographic or product markets or with particular customers.
– Do not speak on behalf of the SOA or any of its committees unless specifically authorized to do so.
– Do leave a meeting where any anticompetitive pricing or market allocation discussion occurs.
– Do alert SOA staff and/or legal counsel to any concerning discussions
– Do consult with legal counsel before raising any matter or making a statement that may involve competitively sensitive informati on.

Adherence to these guidelines involves not only avoidance of antitrust violations, but avoidance of behavior which might be s o construed.  These guidelines only provide 
an overview of prohibited activities.  SOA legal counsel reviews meeting agenda and materials as deemed appropriate and any d iscussion that departs from the formal 
agenda should be scrutinized carefully.  Antitrust compliance is everyone’s responsibility; however, please seek legal counse l if you have any questions or concerns.



SOCIETY OF ACTUARIES
Presentation Disclaimer

Presentations are intended for educational purposes only and do not replace 
independent professional judgment. Statements of fact and opinions 
expressed are those of the participants individually and, unless expressly 
stated to the contrary, are not the opinion or position of the Society of 
Actuaries, its cosponsors or its committees. The Society of Actuaries does 
not endorse or approve, and assumes no responsibility for, the content, 
accuracy or completeness of the information presented. Attendees should 
note that the sessions are audio -recorded and may be published in various 
media, including print, audio and video formats without further notice.
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Future  ready, now: Staying ahead of uncertainty
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WHAT

Medical advances
Product design
Policy adminis tration
Technology
Economy

WHO

Policyholders
Distributors
Regulators
Carriers
Reinsurers

HOW

Financial monitoring
Assumption setting
Data e lements
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Legal notice

©2019  Swiss Re. All rights reserved. You may use this presentation for private 
or internal purposes but note that any copyright or other proprietary notices 
must not be removed. You are not permitted to create any modifications or 
derivative works of this presentation, or to use it for commercial or other public 
purposes, without the prior written permission of Swiss Re.

The information and opinions contained in the presentation are provided as at 
the date of the presentation and may change. Although the information used 
was taken from reliable sources, Swiss Re does not accept any responsibility for 
its accuracy or comprehensiveness or its updating. All liability for the accuracy 
and completeness of the information or for any damage or loss resulting from its 
use is expressly excluded. 
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